


	Materials:
- Board, board markers, lap-top, projector

- 2 types of role-sheet for each team (each 4 copies)




	Aims :

- to be able to be more confident by practicing speaking with group members

- to practice speaking, listening and writing  by working for commercials in a group

- to be able to create proper sentences in order to express their intentions




	Language Skills:

- Reading : Role card

- Speaking : discussion, presentation

- Listening : teacher’s instruction, other group’s presentation

- Writing : making script for presentation




	Language Systems:

- Lexis : learning  meaningful expressions thru group discussion

- Function : discussing, sharing opinions

- Discourse : explaining its merits to persuade people




	Assumptions:

Students already know …

- know how the class is set up and run (4 & 3 students at each table)

- know the teacher’s style of teaching and the pace of the class

- know how short commercials contain their intentions

- have seen any home shopping commercials before

- be able to express their opinions in English



	Anticipated Errors and Solutions:

Students may not know words in role card

=> Encourage Ss to share their understanding each other in a group

If time is short

=> Cut down the time of discussion or cut the error-correction

If Ss finishes the task earlier than expected

=> Encourage Ss to create another sentences for presentation




	References:

- Scrivener, J. (2005) Learning Teaching, Macmillan, Chapter 7

- video clip at 

http://www. youtube.com/watch?v=S1ZZreXEqSY




	Lead-In 

	Materials: board, markers

	Time
3 min
	Set Up
Whole Class
	Procedure:

Greeting
Hello!! Everyone. How’s it going today? Do you feel relaxed now? 
(Ss respond) That’s very nice!

(Throw Ss some questions before starting the lesson)

Eliciting
Is there anyone went shopping yesterday? What did you buy?

When you buy something, what do you consider the most?

(Get Ss ideas and write down about their consideration)

Interesting, good. By using these considerations, today we’re going to make commercials for your goods. But before this, we’ll watch some interesting commercials.



	Pre-Activity 

	Materials: board, markers, lap-top, projector

	Time
5 min

	Set Up
Whole Class

	Procedure:

Instruction

Now we’ll see a short commercial. After watching, we’re going to discuss about what’s it for?

(Play the video clip - duration 0:32)

What’s this commercial about? Why do you think all men are screaming? What can we suppose the real intention of this commercial?

(Eliciting Ss ideas about commercials they’ve just seen)

That’s right. A commercial is basically for selling products more. 

From now on, you are salespeople for beer company, not customers.
So we have to focus on selling more than buying.



	Main-Activity 

	Materials: board, markers, role  sheets

	Time
3 min

7 min

3 min

5 min
	Set Up
Whole Class

Group
Group

Whole Class
	Procedure:

Instruction

There are two companies in the market, so make two groups with 3 & 4 students each table.
First, you need to create a commercial with attractive explanations like ‘home shopping’ channel. 
Discuss with your partners. You have 7 minutes.

(Distribute the role cards to each team,

Let them have some time to read and understand their role)

Demonstration
For example, you are working for ‘Always Sober’ liquor Co. You might want to exaggerate your brand like “You’ve NEVER tasted it before because our beer is so SPECIAL”

CCQ

Which company are you working at?

What kind of situation are you talking?
Do you feel good about it?

Are there any interesting words you’ve heard before?

Monitor actively and sometimes involved.

Answer students if they have any questions.

Everyone! Can I take your attention, please?

If you’ve almost finished, one or two members of your group need to present your commercial here. You have 3 minutes to practice.

Give a time warning: 30 seconds left.

If they need more, give 1 more minutes

Presentation
Each team performs their discussion result

Take notes some significant errors during presentations
Let Ss choose the better one after each performing




	Post-Activity 

	Materials: board, markers

	Time
4 min

	Set Up
Whole Class


	Procedure:

Correction

Write down some sentences on the board

Let Ss know about their mistakes if there were errors while Ss performing

Ask Ss to correct for themselves.

Closing
Okay, it was great commercials and if I have any chance, I want to buy some of it. Did you enjoy your ads?

Good job, today! Have a great day and see you next time!

(Dismiss the class if there’s no questions)




Role Card sheet

** We have to survive in the market !!!
	
	‘Always Sober’ liquor Co.
	‘ Hang Over’ liquor Co.

	- objectives :
	- to promote customer’s  acknowledgement 

- to challenge the old famous beer brand
- to let people buy it as many as possible
	- to maintain their current selling rate or even higher

- to protect their brand in the market

	- fact :
	‘under launching new brand
	‘already famous & popular

	- customer :
	‘not yet fixed
	‘plenty from previous selling

	- name :
	
	

	- price :
	
	

	-taste : 
	
	

	- other things :
	
	


※ For the blank, you can create ANY possible situations for better commercials.
** example image for brand “Always Sober” liquor Co.
[image: image1.jpg]



** example image of “Hang Over” liquor Co.
[image: image2.jpg]



Speaking Lesson Plan








TITLE – SURVIVOR IN THE MARKET





Length:


30 minutes





Students:


7





Instructor: Jessica


(Park, Hee Jin)





Level:


Upper-Intermediate





























