	Lesson Plan

	

	
	Speaking
	

	

	
	Become a seller
	

	

	Instructors
	Brenda / Ha-Eun
	
	Level
	Intermediate
	
	# of Ss:
	12
	
	Length
	50 min

	

	Materials

	- White board, markers, pens, erasers

- Sales goods :  a plastic bag, a scissors, a health drink

- ‘Sales Strategy’ worksheet 6 copies
- ‘Grade List’ worksheet 6 copies
- TV Home-Shopping video

- computer, projector, USB

- SOS activity goods : a bag, a marker, a pencil case


	

	Aims

	- Ss can practice and improve speaking by presentation.

- Ss can practice and improve listening by fill in the ‘Grade List’
- Ss can experience cooperation by group mission.

- Ss can deduce the conclusion by discussion in the group.


	

	Language Skills

	- Listening : Listen to the teacher’s instructions and student’s opinions on the group working.

- Speaking : Through the discussion, Ss can make a decision.

- Writing : Ss have to fill in the ‘ Sales  Strategy’ worksheet.


	

	Language Systems

	- Function : To know what sentence use in sales situation

- Discourse : Sharing experience about TV Home-Shopping sales.



	

	Assumptions

	- Ss have already seen Home-Shopping programs in TV.

- Ss are Intermediate level.

- Ss will work in groups. They can discuss topic.

- Ss have known vocabulary when they are discussing about topic.


	

	Anticipated Errors and Solutions

	- Ss don’t understand group mission
→ T tell Ss about group mission slowly again.
- If the doing worksheet is too difficult to Ss
→ T will demonstrate how to do

- Ss finish their task earlier than expected

→ Ss do SOS activity

- Ss take longer to discussion about worksheet than expected 

→T will control the discussion so that there would be suitable in time



	

	References

	- http://www.youtube.com/
- Times Media TESOL student workbook 


	

	Lead-In

	Materials
	White board and markers, pens and erasers
	

	
	
	
	

	Time
	Set up
	Teacher Activity
	Student Activity

	3 min
	Whole class
	Greeting
Hello everyone, How are you? 
Did you have good weekends? 
What did you do on weekends?
Very good!


	Answering

	

	Pre-Activity

	Materials
	White board and markers, pens and erasers
	

	
	
	
	

	Time
	Set up
	Teacher Activity
	Student Activity

	        7 min 

	Whole Class
	Instruction  

- Eliciting about sales.


ICQ  :  What are you going to do? 

Elicit 

-  eliciting about sales.

-  eliciting about sales strategy.

CCQ’s : 
* What is ‘sales’ meaning?
  * Have you ever been selling something? 
* Have you heard about ‘strategy’ before?
* Can you explain ‘sales strategy’?

* What kind of ‘sales strategy’ do you know? 

	Think and answer the question



	

	Main Activity

	Materials
	White board and markers, pens and erasers,
Sales goods : a plastic bag, a scissors, a health drink
 ‘Sales Strategy’ worksheet 3 copies, ‘Grade List’ worksheet 3 copies, 

computer, projector, USB
	

	
	
	
	

	Time
	Set up
	Teacher Activity
	Student Activity

	1 min
       2 min
3 min
15 min
5 min

10 min
3 min


	Whole Class
Whole Class

     Group 
Group 

Group 

Group 
Group
	Procedure 

1. Show the scene of  video about TV Home-Shopping.

2. Tell the Ss about today mission. 

3. Divide into 3 groups, and give goods each groups. 

4. Each groups make a ‘Sales Strategy’

    worksheet about goods.

5. Hand out the ‘Grade List’ worksheet.

6. During the presentation, fill in the ‘Grade List’ worksheet.
<Activity 1> 

Instruction 1

We will see  the  video  about 

TV  Home-Shopping.

ICQ  :  What we will see? 

 CCQs : Have you seen before TV Home-Shopping?

             How was your feeling about 

TV Home- Shopping?
Instruction 2
Your today mission is ‘ become a salesman’.
ICQ  :  What is your mission today? 
CCQ : What salesman do you want to be?
Instruction 3
Divide into 3 groups. 
And  give a goods each groups.

ICQs  :  What will you do?

             What will you take ? 

Instruction 4
You will get a ‘Sales Strategy’ worksheet.
Think about sales strategy about your goods and fill in the ‘Sales Strategy’ worksheet with your group members. 
ICQs  :  What sheet will you get?

              What strategy will you think? 

Instruction 5
Finish  fill in the  ‘Sales Strategy’ worksheet, and  prepare  to  presentation  about ‘ Sales Strategy’.

ICQ  :  After finish fill in the ‘Sales Strategy’ worksheet, 
what will you prepare?

Making worksheet in each group.

Teacher monitor to students. 

Help Ss as needed.

CCQ : Do you think really need comment 
in your goods sales strategy? 

<Activity 2> 

Instruction 6
 Each group will presentation to the class.

Before start to presentation, we will take a ‘Grade List’ worksheet.
During presentation, each group fill in the   ‘Grade List’ worksheet.
ICQ  :  What we will do?

During the presentation, what will you do?

Instruction 7
Each group tell score.

And choose winner team which have best score.
ICQ  :  What about you will tell?

CCQ : What is winner team’s strategy?

           Is strategy possible to use a real-life?
Choose one team which have best score.

Activity finish.


	Think and answer the question

Think and answer the question

Ss divide groups

Think and answer the question

Ss do brainstorming
and fill in the ‘Sales Strategy’ worksheet
Think and answer the question

Think and answer the question

Think and answer the question

Ss presentation to the class and fill in the ‘Grade List’ worksheet

Think and answer the question

Ss tell score
Think and answer the question



	

	Post-Activity

	Materials
	White board and markers, pens and erasers
	

	
	
	
	

	Time
	Set up
	Teacher Activity
	Student Activity

	        1 min

	Whole Class
	Goodbye to Ss
Everybody good- job! 
Have a nice day and see you tomorrow.

	Ss say good-bye to each other


	SOS Activity

	Materials
	White board and markers, pens and erasers,

another product : a bag, a marker, a pencil case,

new ‘Sales Strategy’ worksheet 3 copies, and  new ‘Grade List’ worksheet 3 copies, computer, projector, USB
	

	
	
	
	

	Time
	Set up
	Teacher Activity
	Student Activity

	         5 min 

	Group
	Procedure 

Make a ‘Sales Strategy’ worksheet with 

another goods.

Instruction 
Show another goods each group.

You make a ‘Sales Strategy’ worksheet with your group members.

We are 5 minutes.

ICQ : How much time do you have?

Who do you work with?

CCQ : What do you think about the goods?


	Ss do brainstorming

and fill in the ‘Sales Strategy’ worksheet
Think and answer the question




