Lesson Plan Template – Presentation Practice Production Based

	Topic : The Promotion



	Instructor
Chloe

	Level
Intermediate
	Students
8
	Length
50 minutes


	Materials:

· Vocabulary worksheet(10 copies)
· Listening CD & CD player(Track 1)

· Listening fill-in-the-blanks & comprehension sheet(10 copies)

· Listening work-card(10 copies)

· Wish list worksheet(10 copies)

· Markers & White Board 


	Aims:

· To be aware of vocabulary & expressions related to cosmetics and advertisement
· To practice listening to real-life advertisement of company

· To be able to pick up details from the fast-paced real-life advertisement by making a gift card

· To practice speaking by introducing their own promotion
· To practice writing by making their own wish list


	Language Skills:

· Reading : vocabulary worksheet 
· Listening : the speaker’s short promotion and Ss’ own new promotion for chocolate

· Speaking : comparing answers for fill-in-the-blanks & T/F Questions  and presenting Ss’ own new promotion

· Writing : the fill-in-the-blanks & T/F Questions,  making a gift card and  making a wish list


	Language Systems:

· Lexis : vocabulary used in introducing company’s products & advertisement and build-up on worksheet
· Function : advertisement

· Discourse : expressing their own wish


	Assumptions:

· Ss already know

→ The teacher’s style of teaching and the pace of the class

→ Ss are able to express their ideas and opinions in English

→ Ss are at an intermediate level 

→ Most students have seen a promption of  products 


	Anticipated Errors and Solutions:

· Ss may not be able to follow the meaning of the word easily

→ Follow the task-feedback circle : let them guess the meaning of words again by giving more example sentences

· Ss may not be able to pick up details from the listening 

→ Chunk the listening (pause-play-pause-play)

· If time is short

→ Cut post-activity discussion short and only ask 2~3 Ss to share their activity
· If Ss finish their tasks earlier than anticipated

→ Ask as many Ss as possible about their own promotion


	References:




	Lead-In

	Materials: Board and Marker

	Time
	Set Up
	Student Activity
	Teacher Talk

	3

	Whole Class
	
	<Greeting>

Hello everyone! How are you today? Did you have a good weekend?  What did you do over the weekend? 

<Eliciting and Prediction>

I  went  to downtown there were so many fabulous things that I want to have in the street and department store.  How do  you  feel when you  go  to downtown and also feel like me?

(Elicit the items of desire and price

 & write them on the board.)

Ok. Today, we will listen to some kind of advertisement of new launching luxurious brand. Imagine you have it and how lucky you are!



	Pre-Activity

	Materials: Vocabulary work sheet, White board, Board marker, Realia brush & Lip glosses set

	Time
	Set Up
	Student Activity
	Teacher Talk

	   3
5
	Whole Class

Individually

Whole Class
	Check answers 

with the Ss.

Check answers :

 let Ss write the example sentences

 using given words 

on the board

(#1 already written 

by T)


	Ⅰ. Words
<Instruction>

Before we start to listen I want you to work with this paper first. Please work individually,  just read words and added example sentences together and then guess the meaning of word. Please draw a line to the right meaning.

You have 4 minutes. 
(Pass around the work sheets)

<Demonstration>

Let’s look up the answers.

“moisture” …
<CCQ>

Who are you working with?

How much time do you have?

How can you find the meaning of the word?

So do the activity while the T monitors discreetly.

Give a time warning : 30 seconds left and 

allow 1 more minute if needed.

· Go through the words one by one

· Elicit the meaning from Ss

· Explain the meaning if necessary

Ⅱ. Prediction

<Instructions>

Look at these. These arre the fabulous brush and lip gloss-set. Can you guess how much these are?

Is there a way to get these for free?

Check your predictions as you listen to the CD.



	Main Activity

	Materials : CD & CD player, Realia, Listening work-card

	Time
	Set Up
	Student Activity
	Teacher Talk

	   3
   3
10
10
	Whole Class
Individually

Groups
Groups
	Let Ss fill in the blanks 

as they listen.

(if yes 

– send a representative up front and show Ss. 

Check the information compared with other groups’.)


	Ⅰ. Listening for the main idea

<Instructions>

Put your pens down. Close your eyes and listen to the CD. Please think about the purpose of this promotion. 

<CCQ>

Can you take notes?

What are you supposed to think about?

(play track 1)

 Can you catch the purpose of this promotion exactly?
Do you want to listen again?

· Yes : Have them listen 1more time
· No : Have them share their thoughts
Let Ss answer 2~3 volunteers.

What do you think about the purpose of this promotion?

Show Ss the realia again.

How can you get these for free?

Is there a special way?

Ⅱ. Listening for details

<Instructions>

Now listen to the CD one more time

And fill in the blanks as you listen.

Work individually.

<CCQ>

What are you supposed to do?

Are you working alone?
(Pass them around the worksheet)

(Play track 1)

Do you need to listen again?

· Yes : Play track 1 again

· No : No need to play

Now let’s make groups. You four, you four… Compare the answers with your group members. When you have a wrong answer, please correct it with the detail information.

Ⅲ. Listening for completion

<Instructions>

Now listen to the CD 1 more time.

Let’s make a gift card. I’ll give these card papers. Please complete the blank with information they need. Please remember you can’t miss the information as a gift card.

Work in groups. I’ll give you 5 minutes.

<CCQ>

Why do you need a card paper?

Is this for a pair work or group work?

How much time do you have?

<Feedback>

Have you all completed the blanks?




	Post Activity

	Materials: worksheet

	Time
	Set Up
	Student Activity
	Teacher Talk

	  10
3

	Whole Class

Groups

Whole Class
	
	Ⅰ. Free production

<Instructions>

How can you get something when you have fabulous things you really want? Even more if it is too expensive?

Are you going to wait until you save money enough? Or are you going to keep after your boy friend?

Valentine’s day is coming!

You are the owner of a chocolate store. And this is a big chance to raise sales. Which types of  promotions can bring people the most?

Make a special promotion! 
Work in groups. I’ll give you 5 minutes.

<CCQ>

Are you working in pairs or groups?

For how long?

Monitor actively and participate within each group.

Share Ss’ owns. 

Take 2~3 volunteers if running out of time. 

<Give Homework>

Write something you want to do with the gift card.
Great job! See you next time, guys!


